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PaCKpHTH 0COOEHHOCTH POCCHUIACKOTO Ou3Heca B cerMeHTe MpoJaXXy aBTO3aMyacTei. l'[poaHaanl—

poBaHa CTPYKTypa pblHKa, 0003HaUe€HbI €ro OCHOBHBIE CyObeKThl. PaccMoTpeHa cnienmdurka nHgpacTpyk-
TypHl pbIHKa aBTO3amyacTeit B Poccuu, maH aHanM3 1eHOOOpa3oBaHUs B cerMeHTe b2b aBTosaruacteit
B Poccun kak oTeuecTBeHHBIX, TaK M 3apyOEKHBIX TTpou3BonuTeneii. OnpeneacHbl PUCKA U BBITOABI O¢-
JIaiiH ¥ OHJIalH e-commerce yrpaBJieHUs TTpoJaxkaMu aBTo3amyacteil B Poccun.

Karouesbie cr06a: IpoOU3BOAUTENN aBTO3aMMIACTE; KOMIAHUU-AUCTPUOBIOTOPHI; aBTOCEPBHUC; CETEBbIE
KOMIIAaHUU; CPEIHUIT OM3HEC; MaJIblii OM3HEC; MOTPEOUTEIb; IIEHOOOpa3oBaHUe; TPaH3aKIIMOHHbBIE MPO/Ia-
KU, KOHCYJIBTAlMOHHBIE TTPONAXKI; KOPITOPATUBHBIE MTPOJAXKI; DIEKTPOHHAS KOMMEDLIKS.

Features of the Russian business in the segment of the sale of auto parts are disclosed. The structure of
the market is analyzed, its main subjects are designated. The specifics of the infrastructure of the auto parts
market in Russia are considered, an analysis of pricing in the b2b segment of auto parts in Russia, both do-
mestic and foreign manufacturers, is given. The risks and benefits of offline and online e-commerce auto parts
sales management in Russia are identified.

Keyword: b2b, b2c, aftermarket; distribution company; car services; large network companie;, medium
and small businesses; consumer; medium business; Transactional trade; Consultative trade; Enterprise trade;
e-Commerce.

CymecTByeT psl OOBEKTUBHBIX TPUYNH
pa3BUTUSA CEeKTOpa IIpoJaXky aBTO3aITJacTeid
B Poccnm, Kax 11 MHOCTpaHHBIX, TaK U IS OTe-
YeCTBEHHBIX MapoK MamnH. Cpeay caMbIX 3Ha-
YUMBIX U3 HUX MOXHO BBIIECTUTb TEHACHIMIO CTa-
OMJIBHOTO pOCTa CIIPOCa Ha 3a4acTy Pa3IMyHbIX

© bapanoBa A. A., Cniupunonosa I. B., Koponés C. A.

BHIOB aBTOTpPaHCIIOpTa, KOTOpas OOYCJOBIcHA
pacipeHreM IPOU3BOACTBA MHOCTPAHHBIX Ma-
POK aBTOMOOMJIEI y HAC B CTpaHe, COXpaHEHUEM
M YaCTUYHBIM POCTOM CIIpOCa Ha MPOU3BOAMMBIC
OTEYECTBEHHbIC aBTOMOOW/IN, a TaKXe COXpaHe-
HMEM CITpOCca Ha BBO3MMbIE MHOMApKMU.
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Uit JIydinero MOHMMaHWS CIeUnPUKU
pOCCUIICKOr0 aBTOOM3HECAa B CEIrMEHTE IIpO-
IaXKW aBTO3aIlJyacTeili HeoOXOZMMO XOPOIIIO
MPEACTaBISITh €ro CTPYKTYypy, T. €. 3HaTh OC-
HOBHBIX UTPOKOB pblHKA. MOXHO BbIIEJIUTH
YeThIPEX OCHOBHBLIX YYAaCTHUKOB KOMMepUe-
CKUX B3aMMOOTHOIICHUN: 1) IIPOM3BOAUTE-
M aBTo3amyacteii (aftermarket); 2) Komiia-
HUN-IUCTpUOBIOTOPH (distribution company);
3) aBTOCEpBHUCHI (car services), B TOM 4HCIe
KpynHble ceTeBble KoMmaHuu (large network
companies), cpeaHUEe W MaJble IPEANpHUsI-
tus (medium and small businesses); 4) notpe-
outenu (consumer). Hambompmmit mHTEpeC
MpeACTaBIsieT pa3BUBAIOIIECECsS CEromHsI Ha-
npaBlieHue Ou3Heca B cdepe 3JIeKTPOHHOM
KOMMEpPIIMU e-commerce. DIeKTPOHHAasI KOM-
MEpPLMs B OCHOBHOM IIpeACTaBJicHa YYaCTHU-
KaMu KaHajoB auctpubyuuu (distributors),
B Poccum caMmbie KpyImHBIE arperaTopbl PhIH-
Ka OHJIalH-TIpodax aBTo3amyacteii — EXist,
Emex, AutoDoc. OT 0OBIYHBIX OpTaHU3ALINIA,
peanu3yrlIX aBTo3an4acTu, 3TU KOMITaHUU
OTJIMYAIOTCS HaJIWMYMEeM COOCTBEHHBIX CKJia-
IIOB 1 MHOXECTBOM TOYEK MpoaaxK, 4TO AaeT
UM IpEerMYIIeCTBa Mepea OCTaIbHBIMUA UTPO-
KaMH pbIHKA, a MMEHHO YCKOpSIET HOCTaBKY
aBTO3amyacTeil M, Kak CJIeACTBUE, MOBBILIAET
UX aKTUBHOCTb B KOHKYPEHTHOI Cpejie B pa3bl.
Bo3MOXHOCTE  TTOJIyYeHUST CBEPXITPUOBLIN
B TaKMX OHJIAMH-KOMIIAHUSIX OOecIleYrBaeT-
cs OOJIBIIMM 00BEMOM IIPOAYKIIMK M HU3KOM
MapXMHaJbHOCTbIO Ou3Heca. Kpome Toro,
coBpemMeHHBIe distribution company uMeEOT
JIOBOJILHO Pa3BETBJICEHHbIE KaHaJIbl TOPTOB-
JIM B POCCUMCKMX peruoHax, BKJIIOYasl CTpa-
Hbl CHI u 6aumxkHero 3apy0ekbsl, 3aHUMAIOT
ropoma ¢ 4YKMCJICHHOCTBIO HacemeHus oT 100
TBIC. YEJIOBEK, a IIOTOMY BBITECHSIIOT CpeIHUI
U MaJiblii OM3HEC M3 3TOro CerMeHTa phbIHKA.
B perunoHax ToproBis aBTO3amyacTsIMu 4yepes
distributors Bo3MOXXHa KaK B peXXrMMe OHJIAlH,
TakK ¥ TPAOULIMOHHBIM crtocoooMm. Hecmorpst
Ha akTuBHOCTh distribution company, octa-
eTCsI aKTyaJIbHOI TOPIOBJISI aBTO3aIM4acTsIMU
yepe3 aBTOCepBUC M MmarasuHbl [1]. B aTom
cllyyae 3aKa3 Ha aBTO3amyacTh MAET II0fd
KOHKpPETHBIIA aBTOMOOMJb. CeromHsi B cer-
MEHTEe e-commerce MpoAaku aBTo3amyacTeid

HaMeTuJIachb HOBasl TEHIAECHLMS: TOCKOJbKY
KJIMEHTHI XeJIaloT, IOMUMO 3aMEHBI aBTO3all-
yacTeil, BOCCTAHOBUTH U YAYUIIUTH IKCILIY-
aTallMOHHbIE XapaKTEPUCTUKU aBTOMOOMJIS,
aBTOCEPBUC IpejiaraeT KOMILIEKCHOe 00Cy-
kuBaHue. M1 peuyb UAET He TOJBKO O rapaH-
TUITHOM cepBuce. TeHIeHIIUS pacipoCTpaHsi-
€TCsI Ha BCeX consumer, Kak B ceKTope b2b, Tak
¥ B ceKTope b2c, Tae moKyIaTeab — KOHEYHBIH
norpebutTelib. Benencreue aToro npeanpuHu-
MaTeId BBIHYXIEHbl MCKaTb WHHOBAllMOH-
HbIE MOAXOAbI K peajn3allMi aBTO3aImJyacTeil.
B nepBylo ouepenb BHeOpsoTcs LUQPOBBIE
TexHonoruu (digital), ameMeHTBl e-commerce,
B TOM YMCJIE OJIEKTPOHHBIE CHCTEMBI OyX-
rajarepckoro u ymnpasieHuyeckoro ydera (1C),
0a3pl KpOCCOB aBTo3amyacteil (Hampumep
CROSSBASE.RU), cuctemMbl aBTOMaTU3aluu
OU3HEC-NPOLIECCOB, YIPABIECHUS KJIUEHTCKH-
mu naHHbIMU (CRM-cuctemsr, INTRUM-cu-
CTeMBl MHTErpalliy C OHJalH-KaccamMu 54-
®3), nporpamMmMHoOe obecrieyeHue IJIsI ydyeta
1 Mpoaaxku aBTo3amyacteil (MpoayKThl KOM-
naHuu «IpaninCodt»).

Pa3Butne Ou3Heca B CErMEHTE MPOTAXU
aBro3amyacteii B Poccum ceromnst oOyciioB-
JIEHO U 0osiee CIOKHOIM M HEOOHO3HAYHOM, 1O
MHEHWIO MHOTMX 3KCIEPTOB, TEHICHIIUEN, 3TO
— W3MEHEHHUEe BHEIIHEMOJUTUYECKUX U DKO-
HoMuyeckux (axktopoB. C OOHOI CTOPOHHI,
MOJIUTUYECKNE CAHKIIMU TTOBJIEKINU 3a coboit
SKOHOMUYECKHME OIPAaHUYCHUS B TOPIOBIE
U o0liiee yIopoXKaHUe ITOUTU Bcex aBToMOOuIeit
MHOCTPaHHBIX MapoK, pealindyeMbix B Poccum.
OnHako ¢ Apyroit CTOpOHBI, TOCYyAapCTBO 0Opa-
TWJIO BHUMaHUE B 3TOT MEPUOI Ha MOTEHIIMAT
(BO3MOXHOCTHU YIY4YIIEHUS PECYPCOB) U PE3EP-
BbI POCCUICKMX OPTaHU3ALNI U NPEOIIPUSITUIN,
YTO IMPUBEIO K 3HAYUTEIbHOMY YBEIUUCHUIO
MPOM3BOACTBA 1 IIPOAAX OTE€UECTBEHHBIX aBTO-
MoOuIeil.

B 0630pe aBTOMOOMIBLHOTO phiHKa 2017 T.
cienaH ciemyromuii BeiBon: «HecMotpst Ha cy-
IIECTBEHHOE COKpaIlleHHE IIPOIaK aBTOMOOM-
JIel B YCIOBUSIX KPU3KCA, MBI BHICOKO OLIEHU-
BA€M JOJITOCPOYHBINA MOTEHIIMAI POCCUICKOIO
pbIHKA, YTO OOBSCHSIETCSI HU3KOUM CTENEeHbIO
00eCcrneYeHHOCT HaceJieHUsl aBTOMOOWIISIMU,
COJIMTHBIM BO3PAaCTOM aBTOITapKa U pa3BUTUEM
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ouszHeca B PD KpynmHbIMU MeEXTYHAPOTHBIMU
urpokamu» [2]. B cBoto ouyepenb, yBeJIMUeHUE
CpOKa 3KCIUTyaTalluy MOJENEN OTEYECTBEHHBIX
U 3apyOeXXHbIX aBTOMOOUIbHBIX MapoK B Poc-
CHUU TIPUBEJIO K 3HAYUTEITBHOMY POCTY CETMEH-
Ta aBTO3aIlyacTeil, a Takke aBTocepBHca. DTa
TEHIEHIIMS MOXET OBbITh OLIEHEHAa HEe TOJIbKO
MMOJIOXKUTENNBHO. 2KenaHne S5KOHOMUTD Ha aBTO-
CEpBUCE 3aCTaBJISIET UCKATH JCIIEBbIE AHAJIOTH,
YTO CTUMYJIMPYET MPOAAXKy TOBAPOB HEBBICOKO-
ro KayecTBa, MOsIBJIeHUE KOHTpadakTa, 0 yeM
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CBUICTEIIBCTBYIOT 3KCITepThl. «Cpeny Ipou3-
BOOUTEJIC HEOPUTMHAJIBHBIX 3aITdacTeil Tpa-
aulroHHo auaupyet Kurait. Ha gonto kuraii-
CKOI MPOAYKINHN MPUXOIUTCS MOPSIIKA TPEeTH
pBIHKA. bBOJbIIyIO MO0 COCTaBIISIET KOHTP-
abaHmHAas TIPOMYKINS, a TAK:KE HEOPUTUHAJIb-
HbIE IeTaJIU, IPOU3BEIEHHbIE 0€3 JIUILIEH3UU —
X KOJIMYECTBO B 00IIIEM 00beMe, IO OLIEHKAM
SKCIEPTOB, cocTaBisgeTr okosiao 70 %; obbem
TOJIBKO KOHTpagakTa — OKOJIO TPETU 0O0bema
peiHKa» [3] (cM. puc. 1).
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Puc. 1. Temmbl pocTa LIeH Ha HEOPUTMHAJIbHbBIE MACISIHbIE (DUJIBTPBI IUIsI aBTOMOOKMIIE Pa3IMYHbBIX LIEHOBBIX
kareropuit B 2013—2015 rr., py06./en. Mcrounuk: [3].

Kpome TOro, orcyrcrBue CUIOMUHYTHOM
MOTPEOHOCTU MPUBOIUT K TIOSIBJIEHUIO OTJIO-
JKEHHOTO CIIpoca, 4To B chepe TEeXHUUYECKOIo
oOciayXuBaHMsI BjieyeT 3a CO0O0ii CHUXEHUE
0e30MacHOCTU AKCIUTyaTallui MallWH.

ITonuTuka uMnopro3aMelleHUs TIpuBeia
K HEKOTOPOMY YBEJIMYEHHUIO O0ObeMa IMpPOU3-
BOJICTBA aBTO3amyacTeil (KakK I OTeYeCTBEH-
HBIX, TaK M AJ5 MHOCTPAHHBIX Mojejeit) Ha
POCCUMCKMX MOIIHOCTSIX, OMHAKO MOJHOCTHIO
MOKPBITh MOTPEOHOCTh B HHUX HE yaaeTcs.
OTedecTBEHHBIC MPEATIPUSITUS HE OCHAIICHBI
B TIOJTHOW Mepe 00OpyIOBaHWEM [IJISI TIPOU3-
BOJICTBA KaUYeCTBEHHBIX aHAJIOTOB OPUTMHAIb-
HBIX 3amyacTeil. KpoMme Toro, 1ieHbl pOCCHUIA-
CKHX aHaJOroB CErofHs CYIIECTBEHHO BbILIE
KuTaiickux. BcaenctBue neBanbBaliiy pyosis
U MTPOYUX SKOHOMUYECKMX (DAaKTOPOB LIEHBI Ha
aBTO3aMYacTU BBIPOCIM 3HAYUTEIBHO, CTO-
WMOCTb HEKOTOpBIX AeTajlel yBeaM4YMuach
BIIBOE.

Jloructuueckast cucrema «CKJana TMpo-
M3BOACTBA — cKiaa B EBpone —  ckian
B Poccunm — cOBIT opuuMaabHBEIM AUepam»
HUCKIIIOYAaeT IIeperponaxy TOBAapOB Ha ITyTH
K norpedutento. CornacHO MHEHMIO 3KCIep-
TOB, CIIPOC Ha aBTO3aIyacTyd B Ovkaitiiee
BpeMs OyneT pacTd, 4TO CBSI3aHO C OOIIUM
cTapeHMeM aBTollapka. B monTBep:kmeHme
3TOr0 MOXHO IIPUBECTH IIPUMEpP TEMIIOB pO-
cTa 1IeH Ha caMble XOMOBBIC 3aMMUacTH JJIs1 BCEX
BUIOB COBPEMEHHOIO TPaHCIOpPTa 3a IEepPUOL
2013—2015 rr., TakMe KaK MacisSHbBIN (PUIBTP
u AKITIIT. Kak BUgHO Ha pucyHKax 2 U 3, nrHa-
MMKa pOCTa LIEH HeIPEPLIBHO MOJIOXKUTEIbHAS.

ITo mporHoszam, B Poccum HamGoOmbIINM
CIIPOCOM OYIYT ITOJIB30BAThCS 3aIM4acTy IJIs aB-
TOMOOMJICI 0TeYeCTBEHHOTO IIPOU3BOICTBA 1 IIJIST
MoAepKaHHBIX JIETKOBbIX aBTOMOOMIIEH 3apy0exk-
HOTO INpOu3BOACTBA. TakxKe CIIPOCOM B IIEPBYIO
ouepenb OymyT IOJB30BaThCS HEOPUTHMHAIBHBIE
JeTaI — Kak 0oJiee JOCTYITHBIC T10 LICHE.
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Puc. 2. Temribl pocTa LieH HAa OPUTMHAIbHbIE MACJISIHbIE (DMIIBTPHI /IS aBTOMOOMIIEH pa3IMYHbIX LIEHOBBIX KATETOPHUIA
B 2013—2015 rr., py6./en. McTtounuk: [3].
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Puc. 3. Temnbl pocta 1ieH Ha opuruHaibHbie AKIII 1151 aBToMmoOWIIeii pa3inuHbIX IEHOBbIX Kateropuii B 2013—2015
IT., py0./en McTounuk: [3].

ITo nannbM onpoca BIHMOM, GobILIMH-
CTBO aBTOBJIACIIBIIEB CAMSITCS 32 PY/Ib KaXKIbIil
neHb (70 %), mpyudyeM B IBYX U3 TPEX POCCUIA-
CKUX ceMeii ecTb aBToMoOmIb. Cpenu (pakro-
POB OTKa3a OT YaCTOI'O MCIIOJIb30BAaHUSI aBTO-
MOOWJIS MpeobiiagaeT SKOHOMUYECKUA, B TOM
yucie goporoe oocnyxupanue [4]. IlocnenHss
TeHACHIIMsS OCOOEHHO WMHTEpEeCHa CpemHEeMY
U MajioMy OM3HeCyY, TaK KaK I10 3TOI MpUYnHe
TOPIOBJISI aBTO3aMYaCTSIMU Yepe3 MarasuHhbl 10
CUX TOP OCTAETCS aKTyaJIbHOM.

Crrenudrka pO3HUYHON TOPTOBIM aBTO-
3aMyacTsIMU B Mara3pHax IIpearonaraeT Heoo-
XOIUMOCTD YYUTHIBATh CJEAYIOIINE OCOOEHHO-
CTU aBTOOM3HecaA:

1) cipoc Ha aBTO3amyacTud BO3pacTaeT
B HayaJie U B KOHIIE 3UMBI;

2) Hambosee 1eaecooOpa3Ha IpakKTUKa

MPOIAXK IIOJI 3aKa3;

3) HanIMuMe OpUTMHAJIOB U JEIIeBBIX aHa-
JIOTOB OHMX M T€X Xe aBTO3amyacTeii — KOM-
MEPYECKUIA PUCK;

4) 00s13aTeIbHO HaJIMuKe IOAAKLIM3HOIO
TOBapa — MOTOPHBIX Macell,;

5) HeoOxonuma UMGpPOBas TEXHOJOTUS
IJIST aBTOMATHU3allui PabOThl C IIMPOKMM ac-
COPTUMEHTOM (IIpUMEpPBhI COOTBETCTBYIOIIMX
MporpaMM IIPUBEICHBI BhIIIIE);

6) BBICOKMI1 ypOBEHb KOHKYPEHLIMH, OCO-
OCHHO B KPYITHBIX FOpoAax;

7) oT npodeccuoHaaIbHOIO YPOBHS MpPO-
IABIIOB 3aBHCUT O0BEM IMPOHAXK, ITOCKOIBKY
TpeOyeTcss 3HaTh XapaKTePUCTUKHA aBTOMO-
OMJIBHBIX AeTajieil M HIOAHCHI X YCTAHOBKM [5].

Crneuucduka yrOpabieHUsS IpoaakaMu
CJIOXHA UM HEONHO3HAYHA KakK JJIsI IPOIaBIa,
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TaK W JUTA Bianeblia 6usHeca. PazHbie Topro-
BbI€ MAapKU 1 IPYIIIBI IPOLYKIINY TPEOYIOT pas-
HBIX METOIOB YIIPaBJIeHUs 1 COOTBETCTBYIOIIECH
TEXHUKU npoaax. B 1ienom Ha npoaaxu ToBa-
POB BJIUSIET MHOXECTBO (haKTOPOB, HO B Me-
HEIIXKMEHTE YIpaBJIeHUsT MpoaaXkaMu TTPUHSTO
BBIIEJISITh TP OCHOBHBIX (pakTOpa, OT KOTOPBIX
3aBUCHT YCIIEIITHOCTD OM3Heca.

IlepBoiii (pakTOp BIMSIHUAS — KOMILICK-
CHoOCTbh TOBapa. Hampumep: Bce aBTo3amyactu
SIBJITIOTCSI  KOMIUJIEKCHBIM TOBapoOM OIHOTO
MPOU3BOAUTENS, CJIENOBATENIbHO, LIEHOO0pa30-
BaHNE W PEeHTA0EJbHOCTb MPOJAX HAMpPsSMYIO
CBSI3aHBI C ITO3UIMEN OpeHIa IPOM3BOMUTEIS
B KOHKPETHOM CerMeHTe pbhIHKa M OydoyT 3a-
BUCETD OT psia OMHUX U TeX Xe (haKTOPOB, UTO
U Mpojaxa aBTOMOOUJISI 3TOro MpOM3BOAUTE-
JIsl.

Bropoit ¢daktop BAMSHUS — 3PeaoCTb
MPOAYKTa WM pbIHKA. Tak, MepBUYHBIC WA
BTOPUYHBIE PHIHKM aBTO3aIT4aCTeil UMEIOT CBSI-
3aHHO€ I1I€HOOOpa3oBaHME: TaKTHKa IIEHOO-
Opa3oBaHMS 3aBUCUT HE TOJIBKO OT MOTPEOHO-
CTeil LieseBbIX IPYIII U EMKOCTH PhIHKA, HO U OT
00BEMOB MPOM3BOJCTBA, 3aI1aCOB U PECYpPCOB

OpPEOIPUSITUIA.
Tpernit pakTop BIUSHUST — NMPOGUIH KT~
eHTa. PecrnekrabenbHble KJIMEHTHI — 3TO HE

TOJILKO UMMWIX Y LIEHHOCTh OpeHma, Mpeumy-
IIECTBO MAPKETUHTOBOM ITOJIMTUKU, UCIIOIb3Y-
IolIel codupareabHblii 00pa3 moTpeduTens, Ho
M TapaHTUsI KadecTBa TOBapa WM CepBHCA.
LleHHOCTH KJIMEHTa — yCIleX KOMIITAaHMHU, BbIpa-
JKeHHbI B LieHHOCTU OusHeca. Hun Pakxem
BBIIENISUT TPU TUMA MPOAaX: TPaH3aKIIMOHHBIE
(Transactional); KOHCYJIbTallMOHHbIE
(Consultative); xopnopatuBHbie (Enterprise).
B TpaH3aKIIMOHHBIX IIPOIaKax TOBAP WIH YCIy-
ra CTaHAapTHBIE, UMEIOT aHAJIOTH, [IJIsI KJIMeHTa
OCHOBHBIMM KPUTEPHUSIMU BbIOOpA SIBIISIIOTCS
1IeHa U IIPOoCTOoTa MpuoopeTeHus1. B KoHcynbra-
LIMOHHBIX ITPOIaKax TOBap WM yciyra MMEIOT
KOMITJICKCHBIM XapaKTep, MOTYT OBITh aJgalTH-
pOBaHBI IIOA HYXXIbl KOHKPETHOTO KJIMEHTA.
[TosTOoMy mpomaBell B KOHCY/IbTallMOHHBIX IIPO-
Jaxax IOJDKEH OIpeNe/IuTh MOTPeOHOCTH TMOo-
TEHIUAJIBHOTO KJIMEHTa

U TPaMOTHO ITO3ULIMOHUPOBATH TOBAp WIN
YCIIyTY, 10pab0oTaB COOTBETCTBYIOLINM 00pa3oM
MpeUIoXKeHNe IIeHHOCT! ToBapa. KopmopaTus-
HbI€ TIPOAAXM OCYIIECTBIISIIOTCS B IIpoIlecce
B3aMMONEMCTBUS TPEANpUITUI-NIpoaaBlia C
MPEaNPUITAEM-TIOKYTIaTeIeM, B KOTOPOM TO-
Bap WX yCIyra CO3Aal0TCs COBMECTHO U KOTO-
poe TpeOyeT 3HAHUS CTPaTETMU TMOKYIATEIIs.
KopnopaTuBHbIe Ipogaxu 0COOEHHO BaXKHHI B
cekTope b2b mponmaxku aBTo3amyacTeii, Tak Kak
Jal0T BOBMOXKHOCTh C(DOPMUPOBATH 10JATOCPOY-
HbIE CBSI3M B HMIIAX ITPOMBIIIJICHHOTO PhIHKA.
31ech OCHOBHBIM SIBJISIETCS He (DMHAHCOBBIN
(akTop, a KAYECTBO U IIEPCIEKTUBA CTPATEIH-
YECKMX B3aMMOAECUCTBUM MEXIY HNPOJABLIOM U
MOKyTaTeJIeM, BO3MOXHOCTb, HallpuMep, HcC-
MoJIb30BaTh (PpaHyaii3uHT. Takue B3aMMOOTHO-
LIEHUS CTPOSATCSA Ha (PyHIaMeHTe rapaHTUm.!

B ynpasneHuu npogaxkamu aBro3amyacTteit
LIeHOOOpa3oBaHNe UTPAeT He ITOCISTHIO POJIb.
OT 1IeHBI, KaK YK€ TOBOPUJIOCH BBIIIIE, MOTYT
3aBUCETh MOTHBALIMOHHBIE TTIOTPEOHOCTH 1IeJIe-
BBIX TPYIIN, COOTBETCTBEHHO KOHKPETHOI Map-
ke aBroMoous. ITo maHHbIM aHaNUTUKOB PBK,
«pBIHOK aBTO3amyacTeit B Poccuu B pamkax mo-
CJICIHUX ABYX JIET IIOKA3bIBaeT IIMKOBhIC 3HAUC-
Hus notpebaeHust» [6]. OTHOBPEMEHHO C 3TOM
TeHIeHLMeN Ha0JoaaeTcss POCT LeH Ha KOM-
IUIEKTYIOIIME, TPUYEM YBETUMUEHUE CTOMMOCTU
aro3amyacteil 3apyOeXHBIX TPOU3BOAUTENCH
BJIeUeT 3a co0O0i POCT LIEH Ha OTEYECTBEHHbBIC
neranu. besycioBHO, o01IMe TeHASHLIMU HEO0-
XOIMMO YYUTHIBATh B YIIPABICHUU IIPOAaKaMU
aBTO3aIyacTeil, OMHAKO Ha YCTaHOBJIEHME LIEH
BJIMSIET PSII APYTUX BaXKHBIX (haKTOpoOB. 31eCh
MpoIlecC LIEHOOOpa30BaHUS AJOIKEH YUUTHIBATh
He CTOJIbKO 3aTpaThl Ha MpuobpeTeHue (3aKyI-
KY), CKOJIbKO BO3MOXHBIE pacXOAdbl KOMITAHUH,
CBSI3aHHBIE HEIMOCPENCTBEHHO C AaBTOOM3HE-
coMm. Tak, 6a3zoBas LieHa OeTanu OyoeT BKITIO-
yaTh B ce0sl CyMMY 3aTpat Ha ee IpuodpeTeHue
1 CyMMY TEKYIIMX PacXOI0B Ha ee peanu3aliuio,
C y4eToM o0l11ero oobema AeTaieil (3aKymnKu).
B dopmyne 3T0 MOXHO BBIPA3HUTh CIACAYIOIIUM
ob6pazom: Llcz = Llcn + TP/O3, raoe Llc3 — 6a3o-
Bas 1ieHa netanu; Llcn — croumocTs npuodpe-
TeHus neranu; TP — cyMMa TeKylux pacxoaoB

! Rethinking the sales force. Redefining selling to create and capture customer value / Neil Rackham, John De

Vincentis, McGraw-Hill. 1999.
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Ha peam3anuio aetanu; O3 — KOJTUYEeCTBO IeTa-
neit. B crommocts mpuooperenus aetanu (Llci)
MOXET BXOOUTbH HaIleHKAa, TMCKOHT ITOCTaBIIIN-
Ka 3a 00beM IMOKYIKHU, CTOUMOCTb JOCTaBKH,
TaMOXeHHasl HalleHKa Ha aBTo3amyacTtu. B te-
Kymue pacxonabl Ha peanusanuio (TP) moxer
BXOIUTb, B 3aBUCUMOCTM OT BMAA OyXxraatep-
CKOIO ydYeTa, CTOMMOCTh apeHObl ITOMEIICHUS
MarasMHa WIM CKJIaja, OIljlaTa KOMMYHaJIbHBIX
yCIyT, 3apIuiata IepCcOHaay, HaJloru, CymMMma
CTpaxoBaHMS, JUIEH3UPOBaHWE, PacXolbl Ha
pexkjiaMmy, MapKeTMHI U MpOABMXEHUE OpeHaa
npousBoauTteass. Ha 1LieHOBble pelIeHusT BIU-
sIeT MHOTOOOpa3ue acCOpTMMEHTa aBTO3aITda-
creil 1 KomIuiekTyoomux. [Ipuyem cymiecTByeT
Ce30HHAas1 MPOMYKIIMS, UMEIoIasl MOCTOSIHHYIO
BOCTpeOOBaHHOCTbD Y 1LIeJIEBOI I'PYIIIbI, HAIIPHU-
Mep: aBTOILUMHBI, JUCKU, CTEKJIOOYUCTUTEINb,
MOTOPHO€ Macjio, CBeUU. 3IeCh CyIIeCTBEHHAs
HalleHKa B «IIMK» CIIPOCAa MOXET IIPEBHIIIATh
0a30Byl0 LIEHY IpoAaxu B S—7 pa3, YTO 3aBUCUT
oT nocrasirka. lleHa mpogaxu aBTo3amnyacreit
NIOJDKHA OBITh BBIIIE WJIM PaBHSTHCS 0a30BOI
neHe. HaieHka, Kak TMoka3biBaeT IpaKTUKa
poccuiickoro 6u3zHeca, OOBIYHO COCTABJSIET OT
20 % no 100 %. Beicokast HalleHKa BHICTABIISI-
eTcsl Ha caMblii XomoBoil ToBap. YeMm mopoxke
nerajgb, TeM HUXKe HalleHKa. DTO HEeOO0XOIMMO
IIJISI TOTO, YTOOBI HE OTHYTHYTh MOTEHIIUAIBHO-
ro nmokymnarens. [To MHEHUIO 3KCIIEPTOB pbIHKA
aBTo3aIyacreil, OMMHAKOBO OTPULIATEIbHO CKa-
3BIBACTCSI HA CIIPOCE «0YeHb BHICOKAS» U «OUEHB
HU3Kas» HalleHKa. B 3ToMm ciydyae mapKeToso-
' PEKOMEHIYIOT BBICTpanuBaTh CXEMbl CKUIOK,
0a3upysch Ha 00beMe 3aKyIaeMoil MPOaYKIINH,
KM3HEHHOM 1MKJIe ToBapa, crocobe pacue-
Ta (Han/6e3Han) u 1.0. Mcxons u3 Bhilenepe-
YUCJIEHHBIX (PAKTOPOB, LIEHA IPOHAXKN MOXET
OBITH BeIpaxkeHa 1o dopmyne: 113 = Llzc + H
Tc, rme I3 — uena peranu; lLI3c — Ga3oBas
neHa getanu; H — namenka; Tc — Tekyias
ckunka [1].

OueBUIHO, UTO PO3HUYHAS TOPIOBISI CYy-
IIECTBEHHO ITPOUTPHIBACT JIEKTPOHHOM KOM-
Mepuum e-commerce. Hampumep, co3maHue
MHTEpHET-Mara3yHa aBTO3alJyacTeil CeromHs
MPEaroYTUTEIbHEE CO3MaHUSI TOPIrOBOM TOUKM
(Mara3zuHa). Puck 11 cpeqHero u Majioro ous-
Heca BbIpaXkeH B JOIMOJHUTEIbHBIX 3aTpaTax

Ha apeHay, B OTCYTCTBUM BO3MOXXHOCTWU WH-
TerpupoBaTh ¢ KPYMHBIMU ONTOBBIMU ITOCTAB-
HuKamMu. Takke MCKITIOYAlOTCS JOJATOCPOYHbIE
nporpaMMbl CKUIIOK, Oojiee TOro, orpaHuYeHa
cBoOonma I1eHooOpazoBaHMsl. OmHaKo, CpaB-
HUBasl (akTOphl, BAMSIONIME Ha LeHOoOoOpa-
30BaHME JeTajei, M paccMaTpuBas TEHICH-
LMY pbIHKA TMPOAAKW aBTO3amyacTeil, MOXHO
MPUNTHU K BBIBOMY, YTO IIPXA I'PAMOTHOMN CUCTE-
Me yIpaBJeHUs TTpoaaxkaMyu POCCUMCKUI On3-
HEC B 9TOM CEIMEHTE PbIHKA UMEET IEPCIICKTH-
BBl Pa3BUTHSI.
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