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AHTHKpU3HCHbIe TPeH bl ppiHKa FMCG B nepuo nanaeMuu:
e-grocery, MapKeTILieichbl, (POBbIe TEXHOJIOTHH
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[Tpu uzyyeHuu ctpyktypbl poccuiickoro ppiika FMCG aBTophl MpUIIUTM K BBIBOIY, UTO KPU3UC
cnpoBoupoBa B cerMeHTe FMCG nosiBieHue 1 6bIcTpoe pa3BUTHE HOBOTO HAIIPaBJIECHUST B3aUMO-
NIECTBUS PUTEIIIEPOB U KPYITHBIX CETEBBIX Mara3uHOB €-COMMmerce ¢ MoTpeouTessiMU. BoineneHsl Tpu
OCHOBHbIE TEH/ICHIIM 3TOTO MPOLIECCa: €-grocery, MapKeTIuieichl U LIX(POBbIE TEXHOIOTUU. ABTOPBI
OTKCHIBAIOT OMHUKOHAIBHYIO MOJIETTh TexHoJIorui nipofax B cektope FMCG u orpesiensiioT ee Kak
Haubosee 3hdHEeKTUBHYIO LISl PUTEIIEPOB, UCIIONB3YIOLIMX MHTEPHET-Mara3uHbl U1 MapKETILIEHCHI.

Karoueevte caosa: FMCG, e-grocery, e-commerce, MapKeTILIelic, TOBaphl MTOBCETHEBHOTO
crpoca, Kateropus (peir, oHJIalfH-MarasuH, puTeiep, b poBble TEXHOIOTUM, MYJIbTHUKA-
HaJIbHOCTh, OMHUKOHAJIbHAS MOIEITb.

Anti-crisis FMCG market trends during the pandemic:
e-grocery, marketplace and digital technology
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While studying the structure of the Russian FMCG market, the authors conclude that the cri-
sis has provoked the emergence and rapid development of a new area of interaction between re-
tailers and large chain stores e-commerce with consumers in the FMCG segment. Three main
trends in this process are identified: e-grocery, marketplaces and digital technology. The authors
describe the omnichannel model of sales technology in the FMCG sector and define it as the most
effective for retailers using online stores and marketplaces.

Keywords: FMCG, e-grocery, e-commerce, marketplace, online store, retailer, digital tech-
nology, multichannel, omnichannel model.

HpO6HCMLI COBPEMEHHOIO «Kpu3uca ImaH- U OPraHu30BaTh B3aMMOIECUCTBUE C HOTpCGI/ITC—

JIEeMUW» OXBaTWJIM TPAKTUYECKM Bce cdepbl JISIMM?» CETOMHS BBIHYXIEHBI pelliaTb MHOTHE
9KOHOMUYECKOI NesATeJbHOCTU CTpaH Mupa. cyobekThl cermeHTa peiHKka FMCG. IIpobnema
Bornpoc «kak peimTh yaajieHHbIi CObIT TOBAPOB  000OCTPSIETC €1l U HATMYMEeM MHOTHX BOIIPOCOB
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B3aMMOCBSI3M OpeHia U MOTpeduTeNneii B 9TOM
CerMeHTe, OTCYTCTBUEM  TPaaullMOHHOIO
BKJIIOUEHUST TOPTOBOI MapKy B KOMMYHUKAIIMIO
IPOJIABLIOB U IOKYIIATEIEN.

FMCG — pwinok Fast Moving Consumer
Goods — pBIHOK TOBapoB ITOBCEIHEBHOIO
cnpoca. K naHHOIt HMIIIE ppIHKA OTHOCSITCS TO-
Bapbl ¢ OBICTpOIi obopaunBaeMoCThl0. Takue
PBIHKM MMEIOT OOJIbIION TOBAapoOOOPOT, UTO
MPUHOCUT BBICOKYIO TTPUObLUIH ITPOIaBliaM B KO-
potkue cpoku. ToproBble Mapku KOMMaHUM
pbiHka FMCG BbIAEASIOTCSI KOPOTKUM XKHU3-
HEHHBIM ILIMKJIOM M OTPOMHBIM KOJIMWYECTBOM
TOBapOB-3aMEHUTeJIei, a TaKXKe MHOXECTBOM
KOHKYpeHTOB. [IpoayKiius MapKu-juaepa ensa
JIM TIPOIEPXKUTCS MECSIIL Ha IMOJIKaX MOIysip-
HBIX CETeBbIX Mara3uHOB M KPYITHBIX IIpeacTa-
BUTEJIeI TaHHOW HUIIU — puTeiiaepoB. Beerna
HaWIEeTCsl KOHKYPEHT, MpeIIaralolui ajJibTep-
HaTUBY JIUOO IT0 1LIeHE, JIMOO MO KaYyeCTBY.

ITokynatenp He ycmeBaeT OPUEHTUPO-
BaTbCsl BO MHOXECTBE MPEMIOXEHUI pbhIHKa
FMCG. CnnoHTaHHOCTb — BOT OTJIMYUTEIbHAS
yepra, 10 MHEHUI0O MHOIMX MCClienoBaTesei
MapKeTMHIOBbIX KOMMYHUKAIIWA, B TOBEISHUM
nokyrnaresyieit. Ilpu aToM HeBbIcOKasI 1IeHa TO-
Bapa MnoBbllIaeT crnpoc. K ToBapaMm 1IMpoOKOro
cnpoca Ha peiHke FMCG cerogHsi OTHOCHT:
MPOAYKThl MUTAHUsS, MPEIMETbl JUYHON I'U-
TMEHbI, CPEICTBA CTUPKU U YOOPKU, NIEKOPATUB-
HYIO M TUTUEHNYECKYI0 KOCMETUKY, (hapmalieB-
TUYECKHUE TOBApbl U APYrue TOBapbl KpaTKO-
CPOYHOTO IOJIb30BaHUSI.

B cextope FMCG BBIAENISIOT TPY OCHOBHbBIE
KaTeropuu TOBapoB IIMpoKoro cripoca. K mep-
BOIl KaTeropuu OTHOCSAT MPOMYKTbl IMUTAHUS
OrpaHMYEHHOIro CpoKa UcnoJib3oBaHus. Kaue-
CTBO 3TUX TOBapOB OMNpeNe/sIeTCs] HOPMAaTUB-
HbiMU ['ocTamMu, CpOKOM XpaHEHUsI, pa3MepoOM
3aTpayrBaeMbIX PECYPCOB, TEXHOJOTUSIMU MPO-
MU3BOACTBA U T.II.

Bropas kareropusi oTauMyaeTcs IJIUTENb-
HBbIM CPOKOM XpaHEHMsI. DTO U IIPOAYKTHI ITHTa-
HUSsI, U XO3SIMCTBEHHbIE TOBApPHI.

B TpeTbio KaTeropuio BOLIIM TOBaphbl, He-
0o0XoauMBble JISl Tpa3aHUKa WM TpueMa roc-

Telt (B TOM YMCJie TOBaphl A1 MUKHUKA U Ap.),
a TaKXKe UCII0JIb3yeMbIe B KEMTepUHTe, Hapu-
Mep, B TOCTMHULIAX, Kade.

HccnenoBaTtenu oTMevaloT YeThIpe YPOBHS B
ctpykType peiika FMCG: npouszBoauTenu, mo-
CPEeNHUKH, MPOAABLbI U MoKyrnareau. [1epBblii
YPOBEHb IPE/ICTARICH KOMITAaHUSIMU-TIPOM3BO/I -
TeJSIMU, BAageablaMu mopTdelss (0OJIbIIOro
00BbeMa) TOProBBIX MapoOK TOBAapOB IIHMPOKOIO
crpoca, a Takke KOMITAHUSIMM-HUMIIOpTepaMu
TOProBbIX Mapok. Cpel HUX caMble MOIYJIsp-
Hble: Mars (BBIITyCKaeT IOKOJIagHbIe 0aTOHYMKHN
Snickers u Twix), UncleBens (coychl, kopma mjis
>KMBOTHBIX), Nestlé (KoHbeThl, Kode, MopoxKe-
Hoe, cyxue 3aBTpaku, AeTcKoe nuraHue), Procter
& Gamble (moroiue cpeacTBa, TOBapbl IS
OpuUTbs U TMYHOM TUTHEHBI), Johnson&Johnson
(nexapcTtBa U KocMmeTuka), Philip Morris Inter-
national (TabauHast TIPOIYKILINS).

Bropoii ypoBeHb IpencTaBlieH HE TOJbKO
OINTOBBIMU KOMIIAHUSIMU, PAOOTAIOIIUMU C U -
CTpUOBIOTOPAMM, HO U KPYITHBIMU KOMITAHUSIMU,
peanu3yomKMu TIpsSIMble TTPOJIAXKK, HAIPUMED,
KOMIIaHus Avon.

Tpetuit yposenb peinka FMCG mnipeacras-
JICH PO3HUYHBIMU TOPTOBBIMM KOMITAHUSIMH,
B3aMMOJICHCTBYIOIIIMMU HAIIPSIMYIO C TTOKyTaTe-
JisiMu. CaMble TTOMYJISIPHBIE CETOIHS B PO3HUYHOM
TOProOBJIe — CeTeBbIe YHUBEPCAIbHbIE MAara3uHbI,
Wm puteitiepsl. MIX oTMuaeT KoMmmepyeckas rmo-
yuTuka. Enunerit oopas, OpeHn, o0beInHSIET TOp-
TOBBIE TOUKM TI0 psiny (PakTopoB: oopMIIeHNE
TOPIOBBIX 3aJI0B, ACCOPTUMEHTHAsI MATPULIA U 11e-
HOBas MOJIUTUKA. POBHUYHBIE CETEBbIE TOPrOBbIC
OpeHIbI COCTABJISIIOT «IbBUHYIO» IOJII0 CETMEHTa
FMCG, 6omnee 60 %, ocTanbHast 4aCcTb pbIHKA —
3TO eIMHUYHBIE PO3HUYHBIC Mara3uHbl U Mpe/-
npustuss HoReCa (otenu, pectopaHbl, KeiTe-
puHroBbIe areHTcTBa) [11].

Puteitneps! peinka FMCG umeror psin ripe-
HMMYIIECTB Iepe] KOMIaHUSIMU OOBIYHOM PO3HUY-
HOI TOProBau. MOXHO BBIICIUTH CIIEAYIOIINE
(pakTOpBI KOHKYPEHTOCTIOCOOHOCTHU PUTEHIEPOB:

1) onmTuMM3aLus JOTMCTUKM: JIOKALINS TOP-
TOBOI1 CETU MO TIpaBUjiaM, TTOAPa3yMeBaIOIIUM
ya00CTBO pa3MelIeHUs I IOTPEOUTEIs;
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2) ONTMMM3ALIUSI TOPTOBBIX TUIOLIACH: TIpU-
MEHEHHEe TOProBOro 000pyIOBaHUSI, MUHUMYM
TOPIOBOIO MepPCoHaa, CaMOOOCTYKMBaHUE;

3) aBToMaTH3alMs yueTa 3aKyIoK U XpaHe-
HUSI TOBapOB IIIMPOKOTO CIIPOCa;

4) mpuMeHeHHUe TOProBOro MapKeTUHra u
pPeKJIaMHBIX KOMMYHUKALIMHA I yIydIIeHUs
MPOABMXKEHUs TOBapoB |3, ¢. 85—88].

JaHHbIE MpeuMyllecTBa IOMOTaloT CYIIe-
CTBEHHO CHU3MTb U3AEPXKKU Ha peau3aliuio
TOBapOB IIMPOKOro MOTPeOJeHus, a 3HAUYUT,
1IeHa TOBapoB OyAeT B HECKOJbKO pa3 HUXE,
yeM y KOHKYPEHTOB HECETeBOW KOMMEpPLIMU.
Takue ¢akTopbl, KaK OTHOCUTEJIHHO HU3Kas
1IeHa, MOCTOSIHHOE HAJIMYMEe OCHOBHOIO acCcop-
TUMEHTa, TepPUTOPHUaIbHAS TOCTYITHOCTD CeTe-
BBIX pPUTEIIEPOB, IMIPUBJIEKAIOT OOJIBIIIOE KOJIM-
YEeCTBO IMOTpeOUTE el 1 TTO3BOJISIOT MOJyYaTh
OTrPOMHBIE TIPUOBIIN 32 CUET OOJILIIOTO U T0-
CTOSIHHOTO 00OpOTa TOBAapOB IIMPOKOIO ITO-
TpebaeHusi. CoBpeMeHHBIE CETEBbIC PUTEHIEPhI
SIBHYIO YTPO3Y JOCTUKEHUIO UX lieJIeil BUIAT B
BO3pacTaplleli KOHKYPEHILIMU TUIIep- U CyIep-
MapKeTOB (KPYITHBIX CETeBLIX pUTEHIEPOB, 00b-
€IMHEHHBIX B TOProBbIe ajbssHCHI). OMHAKO MO-
JIOXKUTEJbHBI UMUK U XOpolllas penyTaius
MOMOTalOT CETEBBIM pUTEiJiepaM yIep>KUBaTh
JIOSUTbHBIX KJTMEHTOB.

YerBepThlii YpOBeHb — BepIlIMHA pPbIHKA
FMCG — nokynarenb, Ha KOTOPOro Hampas-
JIEHBI LIeJIU BCEX MPOU3BOAUTENEI U TPOJABIIOB
TOBApPOB IIMPOKOTro notpedneHust. Ha morpedu-
TeJisi OPUEHTUPYIOTCS TIpU pa3paboTKe cTpaTte-
Tl TPOIBUKEHMS, CO3aHUsI HOBBIX TOBapOB
WIW yJydllleHus ux kauecTna [11].

HecMoTpst Ha «pany>KHy10» KapTUHY ITOCTO-
SIHCTBA CIIpOca Ha TOBaphl IIUPOKOTO MOTped-
JIEHUS U YCTOMYMBOCTU KOHKYPEHTHOM MO3U-
LM, HECMOTPS Ha OOJIbIIINE 00BEMBI TOBAPO-
obopota, peiHoK FMCG, Tak e Kak u Apyrue

CerMeHTbl MMPOBOTO pBbIHKA, IOABEpPraeTcs
CEPbE3HOMY PUCKY CHYDKEHUS TTOKYIATEIbCKOM
CIIOCOOHOCTU B MepuoON MaHAEMMU, KOTIa
MOKYIATe/Ib HE UMEET BO3MOXHOCTH MOCEeIAaTh
MarasuH, a KOMMEpYEeCK1e OpraHu3alu Tbl-
TAlOTCSl alanTUPOBAThCS K AUKTATy BHEIIHE
cpenbl, DTa OCHOBHAs MpobJieMa cTajia MpoBO-
LIMpoBaTh pa3BUTHE HOBoro misi Poccum Ha-
MpaBJieHUs yaaJIeHHON paboThl U OHJIAH-TOP-
TOBJIU.

CerofaHsi MOXXHO BBIICIUTh TPU OCHOBHBIX
TeHIeHuuu pa3Butus peiHka FMCG: e-grocery,
MapKeTIUICIChI ¥ LIM(POBbIE TEXHOJIOTUH MPOAAK.

E-grocery — Toprosiis ToBapamMu IIMpoOKOTO
notpedaeHus yepe3 VIHTepHeT, ceroaHs nepe-
JKMBaeT HacTosuit B3jieT B cermeHTe FMCG.
HMHTepHeT-Mara3uHbl CEroaHs OTKPbUIN TaKue
ceTeBble puTeiiyiepnl, Kak «O’keit», «A30yka
BKyca», «Alan», «I'1o0yc», «Metro».

KpynHble UrpoKu phlHKa KOMMEPLUU B
HurepHete — «Ozon», «bepy», «Goods», «Wild-
berries» — B 2020 r. 106aBUJIN MPOAYKTHI TTUTA-
HUSI U TOBAphl IIMPOKOTO MOTPeOJIeHUS B CBOI
accoptuMeHT. @uHaHCOBBIN puteiinep «Coep»
CEerofHs TpeajiaraeT MHTepHeT-Mara3uH ToBa-
POB IIMPOKOTO MOTPEOJCHUS Yepe3 MPUIOKe-
Hus «Coepmapket». [lo maHHBIM >3KcmepTa
peiHka FMCG, komnanuu Nielsen!, ipogyKThl
MMUTAHUS XOTsI ObI pa3 B rof mokynaet 3 % — 4 %
poccusiH. Ilo maHHBIM MCCIIeI0BaTEIbCKOTO
POCCHUIICKOro He3aBUCMMOTO XoJjiuHra Romir,
B niepuof ¢ okTs10pst 2017 r. mo ceHTs16ps 2018 .
OHJIAIH-TIPOJAXKH TTPOIYKTOB MUTAHUS POCCUSI-
Ham Bo3pocau Ha 40 %. B 2020 r. aToT npouecc
yckopuiics ettie Ha 15 % — 20 %?2. Urpoku pbiHKa
e-grocery akTHBHO pa3BUBAIOT COOCTBEHHbBIC MH-
TEePHET-Mara3vuHbl, COTPYAHUYAIOT C CEPBUCAMU
JOCTaBKU TIPOAYKTOB M MapkeTruieiicamu. Tax,
Ha (OHE B 1LIEJIOM CTAarHUPYIOIIEH TTPOTyKTOBOI
PO3HUIIBI, 000pOT KOTOpOii B 2019 I. yBenuumics

! Isewos JI. «becKOHEYHOCTb MOJIKK B OHJIaliHE — 3TO WILTIO3Us»: JupekTop mo padore ¢ puteiinepamu Nielsen Poc-
cusl 00 MHAYCTPUATbHBIX TPEHAAX U MOTpeduTessix. (ceHTs10pb 2018 1.) [DnekTponHblit pecype| // Think with Google:
[caiiT]. URL: https://www.thinkwithgoogle.com/intl/ru-ru/consumer-insights/consumer-trends/nielsen-interview/

(mata obpamenus 30.09.2020).

2 Ky1uarh MoJaHo: HOBBIE TPEH/IbI OTEYECTBEHHOTO phIHKA e-grocery [DneKTpoHHblil pecype] // PBK Pro: MynbTumMe-
nuitHelii XonauHr. URL: https://pro.rbe.ru/demo/5¢17¢64f9a794755fb43fal8 (nata obpamenus 21.11.2020).
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Junamuka o6opoma npodososscmeentoil poznuust ¢ Poccuu, 2011—2019 2. [4]

MeHee 4yeM Ha 2 %, MTHTepHeT-NPoAaKuy MPOIyK-
ToB nuTaHus, no naHHbiM PBK MccnenoBanus
PBIHKOB, BO3POCJIM ITOYTHU Ha YeTBepTh — € 61,6
MIpI pyo. 1o 76,1 mapn pyo. Cobsitus 2020 1.,
CBsI3aHHBIE C KOPOHABHUPYCOM U PEKMMOM TTPU-
HYJIUTEIbHOM CAaMOU30JISIIIUM, CTAIU JOTIOJIHU -
TeJIbHBIM ApaliBepOM pa3BUTHSI ceTMeHTa. B
YaCTHOCTHU, COOCTBEHHBI MHTEPHET-MarasmH
«3amycTuia» ceTb «JIeHTa», CepBUC IKCIpecc-
noctaBku nosBuicsa y «Ilarepoukn», «Ilepe-
KpecTka», «[Ankcu». B cBoto ouepenb, «MarHur»
snetom 2020 r. oOBSIBUI O Hayaje COTpyaHUYE-
ctBa ¢ Delivery Club. IIpeanonaraercsi, yto K
KOHILY Tojia BKCMpPecc-A0CTaBKa U3 Mara3uHoB
cetu «MarHut» OyaeT OJOCTyIlHa BO BCEX paii-
oHax Mocksbl u CaHkr-IleTepOypra, a Takxke
etie B 15-tu kpynHeiimux ropogax Poccuu. Pa-
Hee nmaptHepamu Delivery Club B cepe no-
CTaBKM MPOAYKTOB CTalu ceTu «BepHbiii» u
«BkycBumn», a Takxke cepBuchl «CamokaTt» u
«bbicTpoHOM» [4].

Ha «Bonne ynanenku» BecHoii 2020 r. 60J1b-
111e MpoOJIeMbl OHJIAMH-TOPTOBJIN B CEKTOPE €-
groscery McmbITan cepBuc goctaBku. [lepuon
HauaJja MaHAeMUM TT0Ka3aJl OTCYTCTBUE TOTOB-
HOCTU POCCUMCKUX PUTEITIEPOB 00padbaThiBaTh
00JIbIII0E KOJTMYECTBO OHJIAH-3as1BOK. MHOTHE
JleJlan 3aKa3bl BIepe] Ha OIHY-IIBE HeIesu,

obpasoBaiach o4epelb OXMUIAHUS JOCTaBKH.
Bonee Toro, HU3Kas 1ieHA JOCTaBKU OKa3ajiach
Cepbe3HON MpobJEeMOil, TTOCKOIbKY 3Ta HUILIA
ObLj1a 3aHSITAa MUTPAHTAMU, HO OOJIbIIIAsl YACTh
MMTIPAHTOB M3-3a TTAaHAEMUU Oblja BbICJaHA U3
Poccun. OcraBmmmcst CTpyKTypaMm ITOCTaBKU
poeiHka FMCG TpebyeTcs cerogHsi KBaau(UuLm-
POBaHHBII, OTBETCTBEHHBbIM NEPCOHA, a TAKXKE
COBpeMEeHHas TeXHUYeCcKask OCHAIlEHHOCTb.
Crenyroliieii mpobJieMoii cekTopa e-grocery
B 2020 r. cTana hopmyna «ObICTpasi 1OCTaBKa» —
JIOCTaBKa CBEXEW MPOAYKIIMK WIM TOBApOB Ka-
Teropui «peli». K kareropun «ppein» OTHOCST
HaTypaJIbHble TIPOAYKTHI MUTAHUS, a TAKXKE TO-
Baphbl C OTMETKOM «9K0» U «010». Takue ToBaphl
HMMEIOT rapaHTHIO KauecTBa U TPEOYIOT CIIOXKHBIX
YCJIOBUI XpaHEHUS, YITAKOBKY 1 KOPOTKOTO CpOKa
MPOJAXKH, a 3HAUUT, JTOMOTHUTEIbHBIX 3aTpaT Ha
XpaHeHUe U COOTBETCTBUS BHICOKMM TpeboBa-
HUSIM TIOKYTIaTeJiel, MPUBBIKIIMX TPUOOPETaTh
MsICO, PbIOY, (DPYKTHI M OBOIIM I10 BHEIITHEMY
BUJLY, YTO TIOHpaBUTCA. Tak, ¢ 9TO NpobIeMoii
CTOJIKHYJICSI KPYITHBIN puTeiiiep «AlaH». B uH-
TepHeT-Mara3vHe MPOAYKTOB MUTAHUS, CO3IaH-
HOM YeThIpe rojia Ha3al, 10 CUX MOop HET IMPOIyK-
K Kareropun «dpeir». CoOTBETCTBEHHO, OT-
CYTCTBUE CBEXEW MPOAYKIIMU B aCCOPTUMEHTE
OHJIalH-cyTrepMapKeTa 3HAYUTEIbHO TOPMO3UT
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pa3BuTHe ceKTopa e-grocery. B 2018 r. 3anyiieH
MPOEKT MapTHEPCKOUN MporpaMmbl «AllaH» U
cepBuca Instamart, ¢ 1eIbl0 pEeLIUTDL MTPOdJIEeMy
BO3MOXHOCTHU 3aKa3a M JOCTaBKU TMPOIAYKTOB
KaTteropuu «Qpel».

HMHTepecHO, 4TO, HECMOTPSI Ha MPOOJIEeMbI
B CEITMEHTE e-grocery, 3KCIepThl ITpopodaT Ipu-
OBUILHYIO MOJIEJIb OBICTPOI TOCTaBKM TOBApOB
LIMPOKOTO MOTPeOeHMSI, TPOrHO3UPYIOT POCT
KOHKYpeHLMHU (Cpear KPYITHbIX PUTEIIEpPOB) 3a
yBEJIMYEHME MacIITaO0B HUIIM PbIHKA U 000-
porta ToBapoB B cermeHTe FMCG B 2021 .
B nonTeepxkneHue MOXHO MPUBECTU HECKOIBKO
npumepoB. Tak, «JleHTta» co3nana B 2020 r. cBO¥A
CepBUC TpOJakd M TOCTaBKU B CErMEHTE e-
grocery «JleHtouka». KpymnHbiii puteitnep
«X5 Retail Group» BHenpun B Poccrn HeCKOJIbKO
MPOEKTOB OHJIaliH-Mara3uHoOB, OObEAMHMB UX Ha
ongHoit muiatdopme «Okono». EcTh cMexHbIe
MPOEKTHI MAPTHEPOB B 3TOM CerMeHTe: «AHaeKc
JlaBka» 1 «CamokaT» cTanu rnpoaaBaTh MPOIYK-
LIMIO IPYTHUX Mara3uHoB [5].

Hpyras tenpeHuust cermeHta FMCG —
MapKeTIUIEHChl; CErOHS OHM CUMTAIOTCS ca-
MBIMU TIONYJSIpHBIMU B Poccun mardopmamu
9JIEKTPOHHOI KomMepuuu vepe3d MHTepHeT.
MapkeTrieiic — 3TO OHJIANH-PBIHOK, TAe MO-
KynaTesb U IpoaaBel] 3HaKOMSITCS, OOIatoTCs
U 3aKJIIOYAIOT CAEKY IO YCTAaHOBJIEHHBIM Cep-
BUCOM npaBuyiaM. OCHOBHOE OTJIMYME MapKeT-
IJIECOB OT MHTEPHET-Mara3uHOB COCTOUT B TOM,
YTO ITOKYIIaTeJib B MUHTEPHET-Mara3uHe MOXeT
BBIOpATh MPOMYKIIMIO JIUIIb OJHOTO IOCTaB-
muka. B mapkernieiice nmoxkymnareiato, Kak Ha
OupxKe, IMPeaoCTaBIsIeTCsl BO3MOXHOCTb BbIOOpa
TOBapOB Pa3IMYHOIO TUIIA OT Pa3HbIX MMOCTaB-
IIIMKOB, TO €CTh YBEJIUUYUBAETCS BO3MOXHOCTh
BbIOOpA MPOAYKIIMU IO LIEHE U KauyeCTRY.

OcHoBHag 3a1aya MapKeTIrieiica — caenaTh
TOMCK TOBAapOB YIOOHBIM IS [OIb30BaTes U YBE-
JIMYUTH 00BEM MPOAaK KOMIIAHUSIM, TTPENOCTaB-
JsolmyM  ToBapbl. CTpyKTypa MapKeTIuieiica
BKJTIOUAET; KaTajor TOBapoOB, OJIOK /ISl pErvcTpa-
LMK, KaOWHET JUI MOKyIaTessi, CohT ISl yIpaB-
JIEHUSI TTIOMCKOM U CTaTUCTUKOM, CUCTEMBI OILIATHI
1 OJIOK OT3bIBOB 0 ToBapax. Cpenn ocoOeHHOCTEMH

MapKeTIlUielica CTOUT BbIIEIUTh: ONUH U TOT Xe
TOBap MOTYT IPEUIOKUTh HECKOJIbKO KOMITaHMIA;
Ha TOProBOM IIOIIAJKE MOIYT pa3MellaThCsl Kak
TOBApHI, TAK U YCIYTU; MAPKETILIEC MOHETU3UPY-
eTcsl 3a c4eT aDOHEHTCKOM OIUIaThl, KOMUCCUU WU
MPOLIEHTA OT MPOoAaKHU (CM. TaOJIHILY).

MapkeTIuielicbl  KJIacCU(ULIUPYIOTCS T10
ycJiyraM, ToBapaM M TUITY y4acTHUKOB. 1o Tumy
YYaCTHUKOB pa3jinyaroT CAeIyIILINE MOIEIU
npoaax: B2B-0u3Hec: 6u3Hec mpuodpeTaer y
ousHeca; B2C-0u3Hec: 6u3Hec NpojaaeT KoHeu-
HoMy mnokymatento; C2C: ToBapbl U YCIyru
npeanaraioT norpedutenu. Knaccudukanus
CEepPBUCOB MapKeTIUIEHCOB IpeacTaBieHa B ue-
ThIpex HarpasiaeHusax: 1) ycayru («DogVacay»,
«Boocking.com» u ap.); 2) ToBapnl («bepy»,
«AliExpress» u np.); 3) ungopmauusa («Hed-
Hunter» u np.); 4) unBectunun («CircleUp»,
«Kickstarter» u np.).

IIpenmnonaraioTcs pa3Hble MOJIEIU pa3Me-
1meHus ToBapoB. Tak, AHnekc MapkeT BbICTY-
MaeT arperatopom ToBapoB M yciayr. Ilokyna-
TeJb CpaBHUBAeT pa3jMYHbIC MPEIIOXEHMUS,
BbIOMpaeT HYXXHO€ U MEepexXonuT Ha CalT Io-
cTaBlllMka. B japyroii mMomenu opraHuszalnuu
MapKeTIuieiica mpoaaBLbl 3aKJI0YAIOT TOTOBOP
Ha MOJIYYEHUE OHJIAMH-BUTPUHBI, TJIATEKHOM
CUCTEMbI, MADKETUHTOBOM Y TEXHUYECKOM MO/ -
nepxku. Tak padoraet mapkermieiic «Ozon».
(Cm. Tabnuwy 1.)

bricTtpoty pasButus cermeHta FMCG B
HUILIE €-commerce MapKeTILIeHCOB MOXKHO
O00DBSICHUTD TMOJOXUTEIbHBIMUA XapaKTePUCTH -
KaMM TaKoOW OHJIAaH-TOPToBiIU. Bo-mepBhIx,
3TO MPEUMYILECTBO M1 MOKYyMHaTess, UMelo-
1IEr0 BO3MOXKHOCTD IIIMPOKOIO U HE3aBUCHUMOTO
BbIOOpA TOBapOB. BO-BTOPLIX, Psif MPEUMYILIECTB
JUUIS1 TIPOABLIOB: IMMOCTOSIHHAS 1iejieBasi ayauTo-
pusi, a 3HAYUT, HEMPEPHIBHbIM IMOTOK MOKYMaTe-
JIeld, pacuiMpeHue reorpaduu mpoaax, CHUXe-
HUME PacXolloB HA MapKETUHT U peKIamy, ObICT-
pblIii 3ammycK 6m3Heca. OnMHAKO y MApKeTIICICOB
€CTb psIi HEAOCTATKOB, KOTOPbIE CTOUT YUUTHI-
BaTh IMPU packpyTke 6usHeca B Poccun. Hampu-
Mep, BICOKUI yPOBEHb KOHKYPEHLIUU CPEIU OH-
JIAH-TIOIIAA0K, 3aBUCUMOCTD ITOKYIIaTeJIs
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OcCHOBHBIE OTIMYMS MAPKETILIEHCA OT HHTepHeT-Mara3una’

Kpurepuii ouenku MapkeTmnJeiic HNuTepHeT-mMarasun

OHJIAMH-TOPrOBJIH

Ilo3unus B Junep ITonmaganue B peATUHT MEPBBIX

MOVICKOBOI1 Bblgaye TpeOyeT OOJbIIMX 3aTpaT

I'eorpacus HMMeroT HacTpOeHHBIS CJI0XHO MPOABUTaTh MPOIAXKHU 3a
MOIEINMEXIYHAPOTHOMN TIpeaesIbl CTpaHbI
TOPTOBIIN

O06cnyxxuBaHue ITocpenHuKM OnMHAKOBO TpedyeT MHOIO CUJT M BpeMEHHU,
3¢ heKTUBHO 0OCTYXKUBAIOT U OJTHAKO MOXHO ITOIIeP>KUBATh
MPOAABIIOB, U MOKYyIaTe e JIMYHYIO KOMMYHUKAIIUIO C

KJIMEHTOM

CoTpynHUKH HocTaToyHO pa3MeCTUTh Ha TpeOyroTcsa COTPpYTHUKU:
TOPTOBOI1 TUIOIIAAKE KOHTEHT, MIPOTrpaMMMUCT, BeO-au3aiiHep,
MOXHO OOOUTHCH Oe3 AHAIMTUK (MHTEPHET-MapKeTOJIOT)
COTPYIHUKOB

Bpewms Ha OT ogHOrO IHS Ot Heznenu 10 ABYX MecsILeB Ha

pa3paboTKy pa3paboTKy YHUKAJILHOTO

WHTEpHET-MarasmHa

OCHOBHBIE JeuieBbie, CE30HHBIC U 3aBUCUT OT MHOXeCTBa (DAaKTOPOB U

Kateropuu ToBapoB | kareropuu FMCG BHEIILIHE! cpeabl OM3Heca

IIJIST TIPOIAKI

U MpojaaBlia OT YCTAaHOBJIEHHBIX CEPBUCOM IIpa-
BWI, YMEHbIIIEHNE KOMMYHUKAIIUI TPOU3BOIM -
TeJIelt ¢ IMOKyIaTeIsIMU, Tpo0dJieMa MOBBIILIECHUS
JIOSUTLHOCTHM 3a CYET aKILUi UM OCOObIX Mpe-
JIOXKEHUI B KOMMYHUKAIIMY CObITa TOBApPOB.

TpeTbss TeHIEHIIMSI e-commerce pbIHKa
FMCG cBs3aHa ¢ pa3ButueM TexHosaorui. K
TEXHOJIOTUSIM B TOPTOBJI€ CETOMHSI TTPEIbSIBISIIOT
BbICOKHME TpeboBaHUs. Tak, B TEXHOJIOTUHU MTPO-
JIaxK TOBapOB HEOOXOAMMO Haanuue 3ppeKTuB-
HOW aHAJWUTUKU. AHAJIMTUKA 00eCTIeYnBaeT He
TOJBKO WH(OPMALMOHHBIMU MPOrHO3aMU U
OlLIEHKaMU «KapTHUHBI» PbIHKA, HO M OTBEYAET 3a
IOCTOSTHHBIM IIPUTOK LIEJIEBOM ayTUTOPUU, YUU -
THIBAET BO3MOXHOCTU PaCpOCTpaHEHMUSsI TIPO-
rpaMM JIOSUIbHOCTH TOPTOBBIX MAapOK 1 reorpa-
(U0 uX NpruMeHeHUs, YYUThIBAET BO3MOXHO-
CTU JoKauuu ogJaiiH- U OHJIAiH-TOPTOBJIH,
BKitouyas cermeHT FMCG [5].

Tak, coBpeMeHHbIe TEXHOJIOIMU Mpoaax
B pUTEIJIE OCHOBBIBAIOTCA HA OMHUKAHAJIbHOMN
Mojear. OMHUKaHaJIbHOCTb B PO3HUYHOM TOp-
rosjie 1t peiika FMCG — cucteMa 10BOJIbHO
HOBasl, BBIMOJIHSIONIAS PSI/I CIOXHBIX 3a1a4 110
peasn3aly TOBapoB MOKYIAaTeJsIM, KOTOpbIe
ucnoab3yoT MHTepHeT 1 1udpoBbIe TEXHOIO0-
TMY, B TOM YKCJIe MOOMJIbHBIE TIPUTOXEHUS
B cMapT¢hOHEe WIM raaxKeThl — 151 TIOMCKa, Io-
KYTKW U OLIEHKM (aHaJiu3 OT3bIBOB) TOBApOB,
peanusyembix B cermeHTe FMCG.

OMHUKaHaJIbHas! MOJIEJTh COOTBETCTBYET COBPE-
MEHHOMY ITOTPEOUTEITIO U MOpa3yMeBaeT MHTerpa-
LIMI0 MH(OPMALIMU BCEX TOPTOBBIX TOUEK CETEBOIO
puTeiiia — 00 acCOPTUMEHTE, O TOPTrOBBIX OIepa-
LIMSIX B MHTePHET-MarasyHe, B COIMATbHBIX CETSIX,
MecceHmkepax. OMHUKaHaTbHAsI MOJIESb B CETMEHTE
FMCG cnocoGcTByeT BLICOKOMY KauecTBY OOCITY-
>KUBaHUSI U (POPMUPYET eINHBIN 00pa3 KOMIIaHWU.

3 MapkertIuieiic — 4To 3T0O TaKOe M KaK 3TO paboTaeT, TUTIOCHl U MUHYCHI | DIIeKTpoHHBIN pecypc]| // Postium: [caiit].
URL: https://postium.ru/marketplejs-chto-eto-i-kak-rabotaet/ (mara o6pareHus 21.11.2020).
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Hns oueHkn 3¢h@HEKTUBHOCTU OMHUKA-
HaJbHOU MOJEIU PUTECHNIEPBI UCIIONb3YIOT
KJIIoueBble MokaszaTenau adpdekTuBHocTu (key
performance indicator, KPI):

participation rate — KOJWYeCTBO y4aCTHHU-
KOB IPOrpaMMbl JIOSJIBHOCTY K OOIleMy KOJIu-
YeCTBY MTOTpEOUTENEI;

tenure — BpeMsl y4acTusl B IIporpaMme J1o-
SITBHOCTH;

redemption rate — COOTHOIIIEHUE KOJInYe-
CTBa MOTallleHHBIX OOHYCOB K HAYMCJIEHHBIM;

breaking rate — OOHYCHI, CITMCaHHbIE TTO UC-
TEYECHUIO CPOKa NEUCTBUS;

average member spending per transaction —
cymMMa OOHYCOB, KOTOpPHIE IOoralleHbl 3a orepa-
LU0 (TTIOKYTIKY);

cost-per-point — CTOMMOCTh OOHYCOB B IEHbIaX.

MyJbTUKaHAIBHOCTh M KOHTEKCT — 3TO JIBa
OCHOBHBIX TpUHLMIA 3(h(EKTUBHON padOThI
OMHUKaHaJIbHOI Moneu. MyJbTUKaHaIbHOCTh
obecreurBaeT MOKyIaTe 10 BO3MOXHOCTb MpoO-
BOJIUTHL oOIlepallMu (MOKYIKW) 4Yepe3 Jioboit
yIOOHbBIN KaHaJ C puTeiiiepoM, MHTEpHEeT-Mara-
3MHOM WJIM MapKeTruielicoM (3BOHOK, yar, e-
mail). Opranuzauust eAMHON MyJbTUKAHAJIbHOM
MOJIeJI1 BhICTpauBaeTCsl TaK, YTO COXPAHSIETCST HE
TOJILKO UCTOPUSI OOpallleHU TTOTPeOUTENS K Ka-
HajiaM, HO U KOHTEKCT OOpallleHU# MoTpeOunTeIs
MpU Tiepexojie ¢ KaHajla Ha KaHaj. Kpowme Toro,
B OMHUKaHAaJIbHOI MOJE/IY UCTIOJIb3YeTCsI TEXHO-
JIOTUSI 9KBallprHIa, TO €CThb BO3MOXHOCTb JIsI
puTteiiepa, UHTEpPHET-Mara3uHa, MapKeTIuierca
MPUHUMATh OE3HATTMYHYIO OILIaTy MOCPEACTBOM
LIM(pPOBBIX TEXHOJOTIUM, peaanu3alus KOTOPhIX
BKJIIOYAET B TOM YMCJe cOOp U 00pabOTKy JaH-
HbBIX TTOKYTIaTeJIsl.

OMHUKaHaJIbHasl MOJEJIb CTAaHOBUTCS ITO-
MyJISIPHOI 6J1arogapst TOMY, UTO peliaeT CIOXKHYIO
3ama4y — MpPeaoCTaBIIsIeT MOKYIMaTe a0 BO3MOX-
HOCTb ITPUOOPETaTh TOBAPHI C Pa3HbIX IIU(PPOBHIX
YCTPOMCTB YAOOHBIM €My CITIOCOOOM. DTO BaxKHO,
MOCKOJIbKY COBPEMEHHBIN puTeilnep, padboTaro-
LI ¢ KOHEYHBIM TOKYIIaTeNIeM, TOJKEH cop-

MMPOBaTh 6a3y JOSIbHBIX MOKYyMNaTeseld, YTOObI
COCTaBUTh MPOTHO3 UX NMOTpedHOCTel. bricTpoe
pearupoBaHUe Ha U3BMEHEHUE MHEHMSI 1IeIeBOI
ayIMTOPUH, OTCJIEXXMBaHUE HEraTUBa B CPeJie Mo~
Tpebuteneir pazHoro ypoBHs (B2B, B2C unu
C2C) — BaxHBII B IJIaHE KOHKYPEHTHBIX TIpe-
nmyliectB acnekT. B cermente FMCG BbicoKast
KOHKYPEHIIUSI MOXET OYeHb OBICTPO JIOKAJIM30-
BaTh Jaxe ycrelHble OpeHabl. OMHUKaHAIbHAs
MOJIeJb pelllaeT MHOTHE BOIPOCHI 3(PHEeKTUBHO-
CTU COBpPeMeHHO# Toprosiu B cermente FMCG*.

AKTYaJIbHOCTb, IpaKTUUYECKasi 3HAUMMOCTD
HOBBIX TEXHOJIOTUI MPOJAX COCTOUT EIlIE U B
TOM, UTO KaK1M Obl KPYITHBIM 1 YCHIEIIHBIM HU
ObLT puTeitaep, oOCIyKMBaHUE UHTEPHET-Ma-
ra3uHa 0e3 CriellMaJbHbIX IPOrpaMM TeXHUYE-
CKOM MOaIe pXKKU MPOoIax He Oy/1eT KaueCTBEH-
HbIM. K rTporpaMmaM TeXHUYECKOM MOIIePKKU
npoaykuun FMCG oTHoOcSITCS: KOpIIOpaTUB-
HBIM CAMT IJII BHYTPEHHEN KOMMYHUKAIIUU,
OHJIaiH-CepPBUCHI JUI51 peKJIaMbl, CBSI3U C O0I1Ie-
CTBEHHOCThI0. Ha 6a3e 371eKTpOHHBIX TEXHOJIO-
Ui peaqu3yroTcs TakxkKe MporpaMMbl MPOIBU-
JKEHMUS U IPOTPaMMBbI JIOSITBHOCTH.

Cerognsa purteitnepam cermeHta FMCG,
HCTIO/Ib3YIOIIUM JUJISI TOPTOBJIM UHTEPHET-Mara-
3MHBI U MApKeTIUIEHChI, 1)1 KauyecTBa U 3 heK-
TUBHOCTH IMPOJaX HETOCTaTOYHO YBEIMYMBAThH
1LI€JIEBYIO ayAUTOPUIO 3a CUET YBEJIMUEHMS KOJIU -
yecTBa nojb3oBateseil B MntepHeTe. Heobxo-
IUMO paboTaTh B HECKOJbKUX HampaBJIeHUSIX
KOMMEpIIMU: pa3pabaTbiBaTh HUILY PhIHKA €-
grocery, MOBBIIIATh TEXHOJOTUM W KauyeCTBO
YCIIYr MPOABUXKEHUsI ToBapoB B MHTepHere,
BHEJPSITh MPUHIUIT OMHUKAHAJIbHOCTU B TOP-
rosyie ToBapamu FMCD, yay4iiath BO3MOXHO-
CTU peaju3allii TOBApOB KaTeropuu «dpeu»,
rpaMOTHO pPabOTaTh C LIeJIEBOU ayIUTOPUEHA.
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4 OMHUKaHaJIbHOCTb B pUTEiiie — HOBBII TPEH I KJIMEHTCKOTO cepBuca [DneKTpoHHHI pecype] // ABMCLOUD:
[AT-ycnyru]. URL: https://abmcloud.com/about-us/ (nata obpamenus 29.11.2020).

32 DKoHoMUYecKue U coyuarbHo-eymanumaptole uccaedosanus Ne 1(29) 2021



Cnupudonosa I'.JI., Mpouko JI.B.

puuy u 3akpenuthbes Ha nojike. CI16.: U «[Tutep»,
2017. 288 c¢. (Po3HU4Hast TOPTroOBIs).

2. Cumon I. Daccnaxm M. I1paiic-MeHEeIKMEHT.
Crparerusi, aHaJlu3, pellieHue U peaausanus. M.:
W3zn-Bo «bubiaoc», 2020. 536 c.

3. Yeeaos B.I1. CeteBoii puteitn. Konuenuuu u
CTpaTeruu, JIOBYIIKA U PellieHusT: MoHoTrpadust. M.:
NH®PA-M, 2015, 208 c.

4. OnnaliH-TIpoAaXu Kak ApaiiBep pocTa poc-
cuiickoit FMCG-po3uunpbl: ucciegoBanue PBK
[DnexkTpoHHBINM pecypc| / BecTHUK TULIEH3MOHHOTO
PBIHKA: OTpacieBOM 21eKTPOHHBIN XXypHau (17 ceH-
1s16pst 2020 r.). URL: https://licensingrussia.ru/ar-
ticle/8044-onlain-prodazhi-kak-draiver-rosta-rossiis-
koi-fmcg-roznitsy-issledovanie-rbk/ (mara oOparue-
Hust 07.10.2020).

5. I'opues E. Tpu rnaBHBIX TpeHIA €-commerce
[DnexTponnsblil pecypc]| // MARKETMEDIA: ana-
autndeckuii pecype (18 nosopsa 2020 r.). URL:
https://marketmedia.ru/media-content/tri-glavnykh-
trenda-e-commerce/ (mata oopanieHust 29.112020).

6. Cokoa06 A. Kax tiepexoi puTeiiyia B OHJIaiH
M3MEHMUT MHTEPHET: BCE, UTO HY>KHO 3HaTh MapKeTO-
JioraM [DnexkTpoHHbiit pecypce| // TexTerra: [caiiT]
(19 ampens 2017 r.). URL: https://texterra.ru/
blog/kak-perekhod-riteyla-v-onlayn-izmenit-inter-
net-vse-chto-nuzhno-znat-marketologam.html (mata
oopamtenus 30.09.2020).

7. FMCG: cTpyKTypa pblHKa, MepcoHaj, Map-
KeTUHT [DJeKTpoHHbIN pecypc| // Salers: [caifT].
URL: https://salers.ru/fmcg-struktura-rynka-perso-
nal-marketing/ (mata oopamexus 21.11.2020).

[Moctynuina 15.12.2020

Mpouko Jleonua BaaaumMupoBuy — 10KTOP
dunocodckux Hayk, Tnpodeccop Kadeapbl
Kadeapbl TEOPUU PEKJIaMbl 1 MACCOBBIX KOM-
MYyHMKalMii MOCKOBCKOIO TyMaHUTapHOTO
yHuBepcutetra (Poccus, 111395, Mockaa,
yi. YOHoctu, 1.5), dr.discussion @yandex.ru

Conpunonosa I'amuna BragumuposHa — KaH-
IUIaT SKOHOMMUYECKUX HayK, MOLIEHT Ka-
denpsl Teopun peKIaMbl U MaCCOBBIX KOM-
MYHMKalMii MOCKOBCKOIO TyMaHUTapHOTO
yHuBepcuteta (Poccus, 111395, Mocksa,
yi. YOHocTu, 1.5), gspiridonova@mosgu.ru

References

2. Simon G. Fassnaht M. Prajs-menedzhment.
Strategija, analiz, reshenie i realizacija. M.: Izd-vo
«Biblos», 2020. 536 s.

3. Cheglov V.P. Setevoj ritejl. Koncepcii i strate-
gii, lovushka i reshenija: monografija. M.: INFRA-M,
2015, 208 s.

4. Onlajn-prodazhi kak drajver rosta rossijskoj
FMCG-roznicy: issledovanie RBK [Jelektronnyj re-
surs] / Vestnik licenzionnogo rynka: otraslevoj jelek-
tronnyj zhurnal (17 sentjabrja 2020 g.). URL:
https://licensingrussia.ru/article/8044-onlain-pro-
dazhi-kak-draiver-rosta-rossiiskoi-fmcg-roznitsy-is-
sledovanie-rbk/ (data obrashhenija 07.10.2020).

5. Gorcev E. Tri glavnyh trenda e-commerce [Je-
lektronnyj resurs| // MARKETMEDIA: analitiches-
kij resurs (18 nojabrja 2020 g.). URL: https://market-
media.ru/media-content/tri-glavnykh-trenda-e-
commerce/ (data obrashhenija 29.112020).

6. Sokolov A. Kak perehod ritejla v onlajn izmenit
internet: vse, chto nuzhno znat' marketologam [Jelek-
tronnyj resurs] // TexTerra: [sajt] (19 aprelja 2017 g.).
URL: https://texterra.ru/blog/kak-perekhod-riteyla-
v-onlayn-izmenit-internet-vse-chto-nuzhno-znat-
marketologam.html (data obrashhenija 30.09.2020).

7. FMCG: struktura rynka, personal, marketing
[Jelektronnyj resurs] // Salers: [sajt]. URL:
https://salers.ru/fmcg-struktura-rynka-personal-
marketing/ (data obrashhenija 21.11.2020).

Submitted 15.12.2020

Spiridonova Galina V., Candidate of Economic
Sciences, Associate Professor of the Depart-
ment of Theory of Advertising and Mass Com-
munications, Moscow University for the Hu-
manities (5, Yunosti street, Moscow, 111395,
Russia), gspiridonova @mosgu.ru

Mrochko Leonid V., Doctor of Philosophy,
Professor, professor of Advertising and Mass
Communications Theory Department,
Moscow University for the Humanities
(5, Yunosti street, Moscow, 111395, Russia),
dr.discussion @yandex.ru

DKoHOMUYECKUe U COYUAaNbHO-eyMaHumapuble uccaedosanusi Ne 1(29) 2021 33



